
 

Position: Technical Sales Manager 

Location: Heerlen, NL  

 

We provide sensor technologies and analytics software specifically designed to assess crops worldwide. We help to 

automate hardest jobs in plant science, plant breeding and in agriculture by solid and elegant solutions. Our work 

contributes to a world in which agriculture is done more efficiently and reduces the impact on our planet. We are an 

international team coming from diverse backgrounds in plant science, agriculture, physics, computer vision and business 

and we love to solve challenging problems. 

    

Key qualifications: 

 You have a minimum of 5 years of experience in selling technical products b2b directly or via distribution 

networks internationally. 

 Your autonomy, your organization, your negotiation skills and your interpersonal skills will enable you to 

succeed in this position. 

 Many trips are expected worldwide for meetings, events, tradeshows and customer visits 

 Global sales experience is a strong advantage. 

 You actively talk and listen with customers and teammates alike. You recognize perspectives, patiently listen 

to every detail and commit to what is right, to move us forward. 

 You have a “don’t-give-up” attitude, and finish, especially when facing resistance or setbacks. You seize 

every opportunity and empower others to reach their goals along the way. 

 You relate well to all kinds of people of different expertise and culture. When faced with a challenging 

opportunity, you know who to connect with and when. People know you as a true collaborator who knows 

what it takes to win. 

 You are fluent or native speaker in English. 

 

Description of your job at Phenospex 

 ensure sales volume, revenue and team goals 

 develop and manage the existing distribution networks worldwide 

 maintain expert level of product knowledge and applications 

 articulate technology and product positioning to both business and technical users 

 respond to functional and technical elements of customer inquires 

 assist in the design and development of new products and tools necessary to make target accounts 

comfortable applying these products 

 maintain accurate records of target accounts, opportunities, quotes, projects, contacts and correspondence 

 resolve customer issues or difficulties in a timely manner 

 ensure opportunities are identified and facilitated through constant customer interactions, conference calls, 

white papers, product training, demonstrations, and trade shows 

 ensure consistent updates of market intelligence 

 

Phenospex offers you an inspiring working environment with an engaged, committed, multi-cultural team and 

lots of room for personal development! 

 

Interested to join? 

Then please send your CV with “Technical Sales Manager” in the subject line and brief explanation why your interests 

and background match this position.  

 

Contact: Alexandra Müller | jobs@phenospex.com | T: + 31 45 71 11 693 www.phenospex.com 
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